[image: image1.png]®
I1IRRNNNI
---m—-



Fishing for Referrals 
Start by asking the members…
How many members here this morning are or ever have been keen on fishing – show of hands please?

So, what is the BNI equivalent of fishing?

Seek responses here and repeat at least one.

From my perspective, when you deliver your 60 seconds you are fishing.  You are dangling a line to catch a referral.

I am told that the best way to catch a fish is with bait on the hook!  And it needs to be bait that the fish both recognises and remembers.

So what is the bait when you deliver you 60-seconds?

Seek responses here and repeat at least one…

From my perspective the best bait is something your members will remember when they are least thinking about you.  And from a BNI perspective they are…

1. Content that is both entertaining and informative
2. Include success stories – give your own testimonial
3. Visual and Audio cues which will trigger a reaction (make the light bulb go off) when the listener is least expecting it

4. A VERY memorable memory hook

5. An attitude of service ALL the time that says “How Can I Help You?”

I am sure you can all think of other things that make good bait when you are fishing for referrals.  Perhaps that is some homework of you for next week.

Good fishing!
