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Overview of BNI
For Visitor Days.
Props: SUCCESSNET & B/CARD BOOK -

I am the Director for BNI in this area and I visit & support each Chapter that I work with every 4-6 weeks

BNI is an international organisation with over 80,000 members. It is 21 years old (10 years old in UK where we now have 550 chapters and 12,000 members.

The reason that I mention this is that BNI is not just what you see in this room today. It is a business organisation that helps its members grow their businesses through word-of-mouth. It is also a training & information organisation, with monthly free training sessions for our members 

We think it is the most cost-effective way to generate new business. Later on in the meeting we will give you some figures to support this (in the Compare the Value section).
This morning I‘d like to show you what you could reasonably expect to get from your membership of BNI

3 THINGS

1) Opportunity to do New Business by NETWORKING

2) Personal Development

3) Support Network

DEFINE NETWORKING – or what it is NOT!!

Opportunity to do New Business by NETWORKING

QUESTION Visitors – anyone get new business by word-of-mouth? Who has structure for this?
You have the members give 60-second presentations about their businesses stating the type of business they are looking for. Each member has a card holder in which they keep the other members business cards. During the week they look for business opportunities for other members and later in the meeting they  formally exchange business opportunities using referral slips.

So, in effect the other members are your sales force looking for business opportunities for you! 

The key idea is that you are not selling your services to the other members, rather that they are looking for opportunities for you from people they meet during the week.

Furthermore, BNI run large events such as Members’ Days at which hundreds of members meet to network and pick up great tips on how to generate more referrals.  Traditionally, plenty of business is done at these events.
2) Personal Development

60 seconds presentation / 10 minute presentation. Free Training sessions in Networking Skills, Presentation Skills, and Referral Skills.
You will develop more confidence in public speaking / generally more polished in promoting your business.

Before being in BNI, I would never have been able to calmly present in front of dozens or even hundreds of people, but my self-confidence is greatly improved thanks to training and practice.

3 Support Network

QUESTION Members – raise hand if you have received advice or support from another member.
This is not hard-sell and I do have to say however, that BNI is not a get rich quick scheme, but it will help you to reach your business targets and is a powerful revenue generating tool.

Also, this is not a social breakfast club, we are here for business and we are a diverse group of business professionals, but as we meet on a regular basis friendships are formed. From friendships come trust and from trust comes business. 
This chapter, is a thriving, growing chapter with an excellent and committed Leadership Team.

I recommend that you seriously consider joining this Chapter and sharing in the  business that is going to be generated here in the weeks, months and years to come.

Enjoy the meeting!

