[image: image1.jpg]®
JIl11ll1





Put Your Feet Up!

How to use the BNI tools to generate referrals, especially the stickers.

Have a number of items with BNI stickers out of sight.  (ie tool box, file, quotations book, filofax, wellies!

WHO WOULD LIKE TO FIND REFERRALS WITHOUT DOING OR SAYING A THING?

· Hold up suitcase. 
· What is this?
· How many of you have been at airport – sea of black suitcases.  How do you identify your own?  Turn it round to show BNI sticker.  
· Airport arrivals waiting for case, queuing up for check in – start conversation with fellow passengers ‘what is BNI’
· Pick up file and put under arm – BNI sticker
· Visiting client.  
· Open up file and take out quotations book – BNI sticker
· Client asks ‘what is BNI’
· These little stickers open the door for you to enter into a conversation about BNI.  They are your silent sales team.  You don’t have to worry about how you can bring the conversation around to BNI and your fellow members, the stickers do it for you.  
· It doesn’t mater what your profession is – hold up tool box with sticker, filo fax with sticker.  
· I took it a stage further and explained that because my clients were BNI members and I worked in the National Office I would do my own experiment with the stickers and held up my BNI wellies.  I explained that I’d taken the dog for a walk in them and was amazed at the amount of people who asked ‘what’s BNI’
· I finished off by saying – ‘my recommendation to you is that you sit back, put your feet up and let the stickers do the talking’ Sit down and put your feet on the desk.  

