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Trusted 3rd Party Inviting
1. Please take a look at the top 50 list, and let’s try to come up with TWO CATEGORIES that you would really like to be in the chapter.  (Distribute the list – anyone not familiar with the top 50?)
2. So, what are the two categories?

3. Does anyone know people in those categories?

4. What’s the easiest way to fill those categories?  (get two or more in the room)

5. What if you don’t know anyone in either of these two categories, what’s the easiest way to get them here?

6.  The most painless way to do this is by using the method known as the TRUSTED THIRD PARTY.

7. Who here uses the phone?

8. How many calls do you make a day?  Elicit answers from the room.
9. The easiest way to get a list of contacts through a trusted third party is by saying, 

“Before I hang up, can you recommend a good __________?”
10. Then you call that person and say, 


“I spoke with X, and he said that you are an excellent ______ and recommended you to me.  I work with a group of local business people in the Watford & Rickmansworth area and we’re looking for a good X to pass some business to.  Can you handle any more business?”

11. Turning visitors into members works better when there are competitors in the room.  How would it be if we split the chapter into two groups, and one group invited one category and the second group invited the other.  Each group could set up a group email so that everyone is informed as to who is coming.
12. What date should we set for the next Focussed Visitor Day?  (28th Feb)

